
Len & Angela, age 48 & 55

Product: 50+

Purpose: Remortgage and debt consolidation

Loan: £180,000

Property Value: £300,000

LTV: 60%

Term: 15 years Repayment Type: Sale of Property

50+ Mortgage Case Study

This is a hypothetical example. It’s not an indication of likely or possible 
benefits or what we think will happen in the future. It’s not advice of a 
recommendation from us.

Len and Angela have seven years left on their interest only
mortgage. It was originally designed to be repaid before
Len retires. The plan at this point was to downsize and
move back to the area they had grown up in near the sea.

Although this is still the end goal, they have recently
become grandparents and would like to stay in the area for
at least the next 15 years to make the most of this exciting
time and to help their daughter with childcare. They also
have some unsecured debt they would like to consolidate
to reduce their outgoings and allow Angela to go part-time.

Their existing lender does not allow debt consolidation
on interest only. They also seem reluctant to extend the
existing term past Len’s retirement age which has led
Len and Angela to seek mortgage advice.

Our 50+ option, with a chosen term of 15 years provided a 
solution, available to them as Angela is over 50.

In addition, we are also happy to allow debt consolidation
as part of the loan purpose. We can consider working
income up to age 80, if plausible, and our experienced
underwriting team are happy to explore future pension
income for affordability after retirement.

To give them the 15 years they would like takes Len to his
63rd birthday and Angela to her 70th. This would allow them
to service the loan from working income or a mix of Len’s
working income and Angela’s pension once one or both of
them retire within the standard 4.49 LTI requirements.

In 15 years they can repay the debt from the sale of
their home. The 50+ mortgage is subject to death stress
at age 82, so as the loan matures at age 70 this would
not be required.

Careers: Account manager and University lecturer

Speak to our team

0800 138 9109

lendingsupport@hodge.co.uk

hodgebank.co.uk/intermediaries
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Hodge: Here’s what you need to know

For more than 50 years, Hodge 
has helped our customers achieve 
their financial goals. We’ve honed 
our skills and knowledge in all 
things money, to ensure we create 
products and processes that work 
for you and your customers.

Over the years we’ve led the way 
in creating mortgage products 
to support the older than 
average borrower. In doing so, 
we’ve learned a lot about what 
consumers want, in the majority
of cases that’s flexibility from a 
lender who understands them and 
the life they lead.  
 
But Hodge is not just for the older 
borrower, we just happen to be 
very good at getting to know 
specialist markets.  
 
By designing products with your 
customers in mind, it not only 
allows them to focus on the things 
which matter to them, but equips 
you with the solutions to help 
them get there.

Helping our customers achieve their 
inancial goals for more than 50 years

Flexibility from a lender who understands 
your customers and the life they lead 

Products designed with your 
customers in mind
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